
Jeffrey Todd Bolser

114 Water Oak Lane, Stanfield, NC 28163

704-888-8526

jsgabolser@yahoo.com
Objective:

To contribute to a thriving sales environment in need of a positive, high energy

professional with proven sales abilities, refined customer service, and problem solving

skills. Pursuing a career position that offers opportunity for growth and development.

Summary of Qualifications:

Over five years experience in production planning, inventory control, cycle counting, and plant forecasting. 

Experienced in Microsoft Word and Excel along with Lotus Notes.  

Knowledge of AS400 and MRP systems.

Familiar with additional computer programs such as: Kanban, JIT, 5s, pull systems and Lean Manufacturing.  

Highly organized individual with strong communication skills.    

Quick learner and team player.

Professional Experience:
Electrical Distributors Inc., 

Charlotte, NC





June 2007 - Present
Operations Manager

Responsible for all operational activities for main distribution plant in Charlotte and five additional locations in the Carolinas.

Supervised over twenty direct reports.

Responsible for all operational equipment, building repair, renovations, maintenance, inventory, etc. at all six locations.

Communicated with over 100 total employees.

Beckenbach USA, 

York, SC 





September 2006 – June 2007
Customer Demand Champion

Responsible for scheduling plant production for plastic and rubber headlamp closeouts and housings. 

Forecast and order all raw materials for production 

SPX Contech Metal Forge

Albemarle, NC                     



   April 2001- September 2006
Master Scheduler   

Responsible for scheduling plant production of automotive suspension parts to Ford, Chrysler and GM.

Forecast and ordered all raw materials for production of shipments of over one million dollars a week.

Juggled production and expedites to meet changing customer demand.

Tracked material from start to finished goods.

Fixed inventory discrepancies and billing issues.

Reduced raw inventory by over two million dollars by using minimum and maximum levels.

Buyer/Planner 




March 2000 – April 2001
Responsible for vendor relations, pricing, and purchasing of all MRO items, and tooling for over 200 employees.
Created purchase orders and tracked inventory for order accuracy.

Reconciled any billing and inventory issues.

Cost savings of over one million dollars within the first year by limiting the number of suppliers thus cutting processing costs and getting better pricing and delivery.

Eagle Automotive Inc., Charlotte, North Carolina
Newton, Hickory and Taylorsville area


March 1999 – March 2000
Outside Account Manager





Aggressively market car parts to over 100 accounts.  

Responsible for customer orders, deliveries, satisfaction and payment. 

Recognized as a top sales performer.

Electrical Distributors Inc.

Kannapolis, NC





January 1997 – March 1999

Inside Sales/Buyer

Assisted customers with electrical supplies and instructions while exploring other needs. 

Attended various classes to educate clients on new trends, new products, and promotional items. 

Responsible for shipping, receiving, deliveries, and purchasing items for target customers.

Education:


Towson State University, Towson, Maryland: Bachelors of Science Degree

Major: Business Management - Concentration: Human Resources

Honors: Athletic Scholarship, Deans List, Athlete of the Year, Unsung Hero Award

References Available Upon Request


